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Bb1 yBepensnl, uTo Bam npogart CRM?
Heopw Tapacos, compyonux @ponmemen CHI.

Obcyacoaromes nekomopwie pyurkyuu, komopwvie CRM-
cucmembl 0elicmeumenbHo O0JNCHbL 8blNOaHMb. Kpamko
onucwieaiomes npeumyujecmea Internet-opuenmuposanuvix
cucmemsl - eCRM. @opmynupyromcs Kuoyesvie 60npochl,
Komopbwle Ha0o 3a0amb cebe npu 6blOOpe KOHKPEemHOU
cucmemol.

JIOKaTujiach, HakoHer, W 10 Poccun. Kaxkaplii Mecsil MbI
CIIBIIIUM O TIOSABJICHHU HA pBIHKE OTEYECTBEHHOI'O WU
BBIXOJIC Ha Halll PhIHOK 3apyOeskHoro CRM-npuoxeHust.
KommbioTepHble KypHaiabl Hadadd medaTtaTb OoJbIIne
0030pHBIE CTaTbHl M CPaBHHUTEIbHBIC TAOIHLBI PA3THYHBIX
NOCTAaBUIMKOB TOAOOHBIX mpuiokeHHd. Tak ke, Kak
Heckolbko JieT Hazaxa ¢ ERP-cucremamu, Kaxablid
MOCTABIINK YTBEP)KIAET, YTO €ro HPOIAYKTHI SBISIFOTCS
“caMpIMH-CaMbIMH~ M “MOJHOCTBIO  OTBEYAOT...”.
Poccuiickue pa3pabOTYMKK 3asBJISIOT, YTO BIICPBBIC
cozfanu noiHouneHHbi CRM oTeyecTBeHHON pa3paOOTKH.
Hexkoropsie nocraBumukun ERP-cucteM yTBepkaaror, 4to
MOIYIH HX CHUCTEM, CBSI3aHHBIE C IPUEMOM 3aKa30B U
Oyxrajrepueil KIMEHTOB, TOJHOCTHIO YIOBIETBOPSIOT
TpeboBaHusM, mpenbsBiuieMbiM Kk CRM-cucremam.
Ilocnennee yTBepkneHWE cpa3y BBI3BIBACT  BIIOJIHE
€CTECTBEHHBIH BOIPOC, MOYEMY MHPOBBIE JIUAEPHI PBHIHKA
MIPOTPaMMHBIX MIPUIIOKEHUIN JUIs yIpaBIeHUs
NpeIIpUATHAMU MOIIIH ApyruM myteMm. Hampumep, SAP B
HOBOW Bepcuu cBoeil cuctembl mySAP  Beigenmmma
otaensHbBIl Moy s CRM ¢ COOTBETCTBEHHBIM Pa3BUTHEM
(YHKIMOHAJIBHOCTH, @ HEKOTOpble Jpyrue KpYITHbBIE
noctaBiiukd  ERP-pemienuil 3axirouniiu  mapTHEpCKoe
corjaleHue ¢ Beaymum nocrasuikoM CRM-nipunoxenuit
¢bupmoii Siebel.

OnHa U3 BeIyIIMX HCCIeIoBaTeNbckux Gupm B odnactu IT
Gartner Group yTBep)KIaeT, 4TO IO He3aBEPLICHHBIX
CRM-mpoexToB octuriia 65% W MpooibKaeT BO3pacTaTh
(CRM: What's Right for Customers Is the Correct
Approach  9July 2001 Strategy & Tactics/Trends &
Direction Gartner Group). Ilpu stom cermenr CRM-
TIPUIIOKEHU oCTaeTcst Haubomee JMHAMHYHO
Pa3BUBAIOIINMCS B WUHIYCTpUH IIPOrPaMMHOTO
obecrieueHus AJsl aBTOMaTn3aluy ousHeca. Pazouaposanue
B CRM-cucremax BO3HHKaeT 1O HECKOJBKHM HpPUYMHAM,
cpenu KOTOPBIX MOYHO OTMETHTb Kak
He(OpMaTN30BaHHOCTD OH3HEC-TIPOIIECCOB B
KOMMEPYECKUX TIO/IPa3JIeNICHUsIX, TaK U HeylauHblil BEIOOD
MIPUIOKEHNUH, HECTIOCOOHBIX IIPEIOCTaBUTh TPeOyeMyro
(YHKIMOHATBHOCTh. DTOT MOCICAHUA MOMEHT M XOTEJI0Ch
061 ocBeTUTH Oostee moapoOHo. [ mpaBuiIbHOTO BEIOOpA
CHCTEMBI HaJI0, MPEXIE BCEro, YETKO NPEACTABIATH cede
3a4eM BBl €€ XOTUTE BHEJPUTE.

Mouemy nosiBuiINCH U 3a4eM HY:}kHbI CRM-cucTeMsl.

[Mpocreiimmii OTBET HA 3TOT BONPOC, KaK U MOAXOJ, 3BYUUT
npuMepHo Tak: “/lns Toro, 4TroOBl AaBTOMAaTH3MPOBAThH
JeATeTIbHOCTE KOMMepUeckux cimyx0. W, kcraru, pas yx
9TO KOMIIBIOTEpHAs aBTOMAaTH3allUsl, ITyCTh HaYaIbHHK
ACY (aumpektop HWH(QOPMAIMOHHON CIYXOBI) 3TUM U
3aliMeTcs’”. DTO ONWH W3 HamOoee BEpPHBIX CIIOCOOOB
HOTPATUTh CBOU JECHBIH BIYCTYIO. ABTOMATH3aLUs OSTHX
IIPOIIECCOB HE I1eNb, a cneacTBrue BHeApeHuss CRM. Llensio
SIBJISIETCSI TIOBBIIICHHE OTAAYM OT KOMMEPYECKHX CIYXO
OyTeM  pEOpraHu3alid W  yINOpAIOodYeHus  Ou3Hec-
IPOLIECCOB.

Jpyro# ynporieHHbIH ¥ (aKTHYeCKH NOMHHUPYIOIMNA B
Poccun noaxon cocrout B ToM, uto CRM  HampasieHo Ha
c6op BCEW noctymnHoii nHbopMammu o KimeHte. B stom
MECTE Ha COOTBETCTBYIOIIUX INPE3EHTAUAX, KaK IPaBUIIO,
pa3fgaloTcd ronoca 3allUTHUKOB KOH(UAEHIMANbHOCTH
TgHO# u nenoBoi nHpopmarmu. Koneuno, CRM MoxHO
UCIIONIB30BaTh M TakUM 0Opa3oM, KyNWB, HaOpuUMEp, Yy
KOPPYMIIUPOBAHHOTO YMHOBHMKA 0a3y [JaHHBIX TaKOTO
coprta. TyT ecTh mpoOIEMBI, HO B 3TOW CTaThe MBI TOBOPUM
00 nHOM. Jla 1 CRM-cucremsl B BO3MOXHBIX HapyIICHHIX
MpaB IJUYHOCTH "BHHOBATHI' HEe Oollee, 4eM KyXOHHBIC
HOXXHU B pa300iHBIX HamageHuax. K ToMy e HaKoOIIeHHE
JIeTaIbHOW NEePCOHAIbHON WHPOPMAIMU O KIMEHTaX - 3TO
JUIIb OJHA, MNpPU O3TOM HE OCHOBHas, W3 (QYHKUUH
npucymux nonHonenHoit CRM-cucreme.

Uto0bI onpenennuTs, 3a4eM Bce Ke (UPMBI YCTAHABIHBAIOT
MOMOOHBIE CHUCTEMBI, CTOMT OOpaTHTh BHHMAaHHE Ha
3apyOCKHBIN OMBIT. Benp 4yTh OoJiee ISITH JIET Ha3al OHU
MOSIBIJTUCh UMEHHO TaM. 3/IeCh BO3HUKACT WHTEPECHBIN
Bomnpoc, Kacarommuiics CRM. IlepcoHanpHBIE TpOgaXKH
CYIIECTBYIOT y)K€ OU€Hb JIaBHO, IO KpaifHel Mepe, 0oJbIie
BEKa, TIEPCOHAEHBIC KOMITBIOTEPHI MOSBIIIACH O0Jiee TBYX
nmecsatuiaetuit Hazan, a CRM crucTeMBl MOSBUIINCH COBCEM
HemaBHO. HekoTophIe MOCTAaBITNKH Aa)Ke yTBEPIKIAIOT, YTO
koHueniuss CRM - Bcero nuib MapKeTHHTOBBIA XOI, W
JNaHHBIM  BUJ M[porpaMM TMOJA JPYrMM  Ha3BaHHUEM
CyIIeCTBYeT yke naBHO. Ha Moil B3mman, momoOHBIE
YTBEPKICHUS SIBIITFOTCS JIOKa3aTeIbCTBOM
HEOOIMMOHUMAaHUA CyTH 3TOU KOHUICIIIHNH.

OCHOBHBIM TOJIYKOM, CTUMYJIMPOBABIIUM MOSIBIIEHHE 3TOTO
THUNA TPWIOKEHUHU, cTano paszButue cetu Murepuer. He
ciIyy4aiiHo, 4TO IPOJAXKHI CRM MIPWIOKEHUH
nemonctpupoBaiu 40-50 % exeronusiii poct B 1995-2000
rojjax, 4TO XOPOIIO COOTBETCTBYET MOKa3aTelsiM pocTa
WuTtepner  OmsHeca, (cM  amarpamMMmy)  KOTOPBIH
3HAQUUTEIBHO YJEUIEBMI IPOLECC KOMMYHHKALUH MEXITY
yYacCTHHKAaMHU DPBIHKA, cJeJlaB ero 0oJjiee H30IIPEHHBIM U
JUYHOCTHBIM.  DTO  CHOCOOCTBOBAIO  IOBBIIICHUIO
KOHKYPEHIIMH, BeIb Telepb KOHKYPEHT CTaJl HaXOJIUTHCS
HE Ha PacCTOSHHUU TeNe(OHHOTO 3BOHKA, @ WHOTJA OJHOTO
menuka MbllIkH. B 1O ke Bpems MHTepHer yckopui
Impolecc KOMMYHUKAIlMM C KJIHEHTOM, II03BOJIUB U
3aCTaBUB OOLIATHCS C KIMEHTOM HANpsMyI0 COTPYJHHKOB
W3 pa3Iu4HbBIX OTAENOB (upmel. [losBreHne MOJOOHBIX
TOPU3OHTABHBIX CBS3€H MEXIy pPa3TUYHBIMU OTAEIaMU
KJIMEHTAa M TOCTABIIMKA 3HAYUTEIBHO COKPATUWIIO CPOKU
00paboTKH 3aIpOCOB, OJTHOBPEMEHHO, co3zaB
MPEANOChIIKK Al TOTeph WH(GOpPMAnMU W CHIDKCHUS
YPOBHS 00CTy)KUBaHUSI.
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OTBeTOM Ha 3TH M3MEHEHHUS PBIHKA U CTaJ0 IOSBJICHUE
CRM. CoOTBeTCTBEHHO OCHOBHOHM 3afaueil BHeIpEeHHUs
9TOH cucreMbl B KOMIIAHWM  JIOJDKHO  OBITB, 110
YTBEPXKAEHHIO OJHOTO M3 BEIYUIMX pa3pabOTUHKOB,
“Presenting one face to a customer”, 4To IPUOTUIUTETHHO
MOXKHO  NepeBeCTHM  Kak  “eAMHas  MO3UIHUSI  BO
B3aMMOOTHONIEHHSX ¢ KiaueHTamu”. KimtoueBoil ¢yHKIueH,
TakuM 00pa3oM, sBIsieTcs HEe cOOp MacchBa NaHHBIX O
KJIMEHTe, KaK 3TO YK€ OTMEYaJoCh, a CBOEBPEMEHHOE
npegocraBjienue  uMHpopMauuM, CcTEKallleldcs U3
Pa3IMYHBIX TOJApa3eleHnii, HyKIaoueMycss B Heil
coTpyaHuky. HMcxons w3 Bcero storo, mpu BblOOpe
MOJOOHBIX CHCTEM ClielyeT oOpaTuTh BHUMaHHE Ha
COBEPIIEHHO ONPE/IEICHHbIE XapaKTePUCTHKH.

®ynknuoHaabHocth CRM.

ITo xmaccuueckum TpeboBanusM CRM cucrema momkHa
coaepXaTb TPU MOAYJS: MapKeTHHI, MpPOAAXH U
obcmyxuBanue. DakTHYecKH 3TH MOAYJIM TOJHOCTHIO
aBTOMATH3MPYIOT BECh IIMKJI B3aUMOACHCTBUS C KIIMEHTOM.
MHOTHE TOCTaBIIMKM  XOPOIIO  3HAKOMBIX  CHUCTEM
ABTOMATH3alMN TPOJaX HAa3bIBalOT ce0sl MOCTAaBHIMKAMU
CRM MIPUIIOKEHUH, OITUMU3UPOBAHHBIX oz
ompeneneHusle pyakmun. Hekotopeie mocrtaBmuku ERP
CHCTEM TaKKe Ha3bIBAIOT CBOM Monyin mpomax CRM-
cucreMamu. TOT e MOJXO0J] 4YacTO BCTpeyaercst B 0030pax,
MIPETEHAYIOIUX Ha BCEOOBEMIIEMOCTh, 0COOEHHO 4acTo 3TO
ObIBaeT B poccuiickoit npecce. (Cm. Hanpumep «I'pyzapio Ha
CRM» Business Online # 7 2001 ...).

Bri6op moto0HOM CUCTEMBI c OIpaHUYEHHOMN
(YHKIIMOHAJIBHOCTBIO IIPUBEJIET K TOMY, YTO HH(POPMAIHIO
B pa3HbIE MOYJIH CHCTEMBI IPHUJICTCS BBOJUTH B PYUHYIO U
3T0  MOXET  TIPUBECTH K  paspelBy  €AWHOTO
UH(OPMALIMOHHOTO TTOJISL.

Ha Hacrosinmuii MomeHT 0oJ1ee 500 koMmaHuii
YTBEP:KIaI0T, uTo nmocrapisiioT CRM
CHCTEeMbI, HO TOJIbKO 200 U3 HUX MOCTABJIAIOT
neiicrBuTessbHo CRM.

Gartner Group

The Top 10 CRM Trends for 2001 — Plus One.

Urak, mnonnouennas CRM-cucrema mnpexnae Bcero
JOJDKHA KaK MHHHMYM SIBHBIM 00pa3oM COIepiKaTh Bce
YHOMSTHYTBIE MOAyH. KpaTko oxapakTepusyeM ux.

BEMonyan mapkernnra (Marketing Automation, MA).
JOJDKEH J1aBaTh BO3MOXKHOCTH HE TOJIBKO OTCIIEKHBATh
MapKETHHTOBBIIl HCTOYHUK TMOSBICHUS KIMEHTa, HO U
cojepkaTh  (GYHKIMH  YOpaBICHUS W OpraHU3aluu
MapKEeTUHTOBBIX MEpONpUATUN. MeponpusaTus AOIKHBI
moJpa3yMeBaTb HE TOJBKO PAa30OBBIE AaKIUH, HO U
MHOTOIIIArOBbIE MAapKETHHIOBBIE KOMIAHMHU. Ilpu 3TOM
MOAyJIb MapKCTUHTAa JOJDKCH MPCAOCTABIATHL BO3MOKHOCTD
HE TOJNBKO CIUIAHUPOBaTb M MepefaTh 3ajady Ha
BBIITOJIHEHNE  KOHKPETHBIM  HCIIOJNHHTENSIM, HO U
aBTOMAaTH3HPOBAThH BBINOJTHEHHE COOTBETCTBYIOILIUX
JNEeUCTBUM O3TUX HCHOJHUTENEH, TaKuX Kak rneyaTb
MpUIJIAIIEHUH, pacchlIka MUCeM U T.A. DTOT MOAYIb TaK
XK€ JIOJDKEH  TIOAJCP)KMBATh  BEACHHE  OMOIMOTEKH
MapKeTHHTOBBIX MAaTEpHaliOB, HCIOJNB3yEMBIX Kak B
AJIEKTPOHHOM (hOpMe, TaK U B BUJIE CUCTEMAaTU3UPOBAHHOTO
KaTajnora nevyaTHON U CyBEHUPHOU MPOAYKIUH.

BMoxyne asromaTmzammm mpopax (Sales Force
Automation, SFA). VYTounure ¢GopMyIupoBKy: “ITOT
MOJIyJTb JIOJDKEH MOJICPKUBATh YIPABICHHE MPOIECCOM
BEJICHUS OTACIBHBIX CIEIOK B  COOTBETCTBHH  C
mporenypamu, onmcaHHeIMH B CRM-cucreme. BaxkHO
o0paTUuTh BHHMaHWE Ha THOKOCTb HACTPOMKH U
BO3MOXKHOCTh ~ BBIOOpa Ipoueayp HOJ OCOOEHHOCTH
MPOAaX KOHKPETHOMY KIHEHTy. B 3TOM Momynie, Kak
MPaBHUJIO, €CTh BO3MOXKHOCTh TEXHHYECKOH OpraHH3aluu
JIeATeNIbHOCTH TPOJIaBIa, KOT/ia 331a4yi IPYIIHUPYIOTCS He
M0  OTHCNBHBIM  TPOBOJUMBIM  CICNKaM, a 10
HEOOXOAMMOCTH  BBINIOJHEHHUS 3a Tmepuoa (3a JIeHb,
HECKOJIBKO JHEH, mepuoj W T.m.). XOpomo Korga 3Ta
(YHKIMOHAIBHOCTh MpPUBS3aHA K TPYIIOBBIM CpPEACTBAM
OpraHM3aliM TPYNIOBO paboThl, TakuM kKak Microsoft
Outlook w/mmu Lotus Office. Muorue CRM-cucremsl
MPEIOCTaBIAIOT TakkKe BO3MOXKHOCTH BBOJA 3aKaza B
oducHyro GpuHancoBo-yuetHyto (back end) cucremy.

EMonyan o6cayxuBanns (Customer Service, CS).
OTOT MOIYJb OPTaHHU3YET BCIO AEATEIBHOCTH C KIMEHTAMH
MIOCIIE TOTO, KaK OHM TAKOBBIMH CTaHOBSITCS

®  OTCIIEKUBAIOTCS oOpareHus
rapaHTUHHOMY u
00CITy’)KHBaHHIO;

KIIMEHTOB o
MocIerapaHTHHHOMY

e mojnepkuBaercsi 0aza 3HaHWK 1Mo cOosiM B pabore
00OpyZOBaHUS ~ WIM  TMPOAYKUUH, OOpaleHusM
KIHEHTOB M CII0CO0aM HX pa3peleHHs;

L4 MMPOU3BOAUTCA YHNPABJIICHHUEC BO3BpaTaMH ,He(l)eKTHOﬁ
MNPOAYKIIMH U MATCPHUAIIOB.

Tak ke jKemarenbHO, YTOOBI OBUIM TIPETyCMOTPEHBI
BO3MOXHOCTH:

e MapmpyTH3auHM  OOpamieHWd TpH  OTCYTCTBHUH
COTpPYIHHUKOB OTJIeJIa 00CITyKUBAHUS;

L4 yue€Ta 3aTpady€HHOro BPEMCHHU Ha  Pa3pCUICHUC
06pa]l[€HI/I$I KJIMCHTA,

L4 MOAACPKKN KaTajiora IOCTaBUIMKOB W pPa3JIMYHBIX
THIIOB I1JIaHOB O6CJ'Iy)KI/IBaHI/ISI KIIMCHTOB.
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» Komnanuu B CILIA B cpegHem TepsiioT MOJOBUHY
CBOHMX K/JIHEHTOB Ka:Kble¢ IATH JIeT

»  45% KJIUEHTOB yXOIST BCJIeICTBHE
HEYy/0BJIETBOPEHHOCTH 00CTy:KMBAHHEM

» CHuKeHUe YPOBHS HapeKaHMii KineHToB ¢ 10%
10 5% MOXKeT yIBOUTH NPUOLLIb!

Harvard Business Review,

The Customer Driven Company.

To ecTp B MOHIylle pealli30BaH U y4YET MO OOpALICHUSM
KITUCHTOB M KOJIMYECTBY 3aTPAYCHHBIX Ha OOCITY>KUBaHHE
gacoB. Moyne 0OCITyKHBaHUS TOIAEPKUBAECT TOBTOPHBIC
MPOJaXH - TO, paau uero u BHeapsaercs Bcst CRM-cuctema.
HeonHokpaTHO 10Ka3bIBajIOCh, YTO COXPAaHEHHBIM KIMEHT
MPUHOCHT OONBIINA JOXOJ, YeM HOBBIA, BeNb MpHU
MOBTOPHBIX MPOJaXaxX KOMIIAHUS SKOHOMMT Ha 3arpaTtax,
CBS3aHHBIX C MPUBJICUEHHWEM HOBOTO KJIMEHTA U - IPH
XOpOIIeM OOCIYXHBAaHWU - TOSBISCTCS BO3MOXKHOCTH
oOpamatbcss K TIOCTOSHHOMY KIHEHTY TIPH  HOBBIX
npoJaxax.

PacminpenHbie BO3MOXKHOCTH.

IloMrMO 3THUX TpexX OCHOBHBIX MOAYJEH JHUAUPYIOLIUE
MIOCTaBLIUKH CRM npeuiaraloT  psif JpYTHX
BO3MOYHOCTEH. Hauboimee 4acTo BCTpEYaoTCA
pacmmpeHHble  (DYHKIMH OTYETHOCTH, HCIOJIB3YIOIINE
unctpymeHThl OLAP (On-Line Analytical Processing), uro
MO3BOJISICT AHAJIU3UPOBATh JaHHBIE, COJEpXKaluecs B
CRM-cucreme, B pealbHOM BpPEMEHH 110 DPA3IHYHBIM
KaTeropusM WM pas3pe3aM JaHHBIX. biarozaps stomy y
PYKOBOZCTBA  IOSBISIETCS  BO3MOXKHOCTH ~ OOBEKTUBHO
aHaAIU3UPOBATh JeSTEIbHOCTD COTPYJHUKOB
KOMMEPYECKOTO OT/AENa, JOCTOBEPHO MPOTHO3HUPOBATH
MOCTYIUICHHE JEHEKHBIX CPEICTB, OBICTPO BBIABIATH
HOBBIE PBIHOYHBIE TEHEHIIMM U MHOTOE€, MHOTO€ Apyroe. B
mocnennee Bpemst  Oompme  CRM-cucremsl  cranu
BKJIIOYaTh B ceOs MOMyJb MapIIpyTH3ALMK OOpameHnii u
obpabotrku Tenedonnsix 3BoHKOB (Call Center). Xots
"KON-LEHTpBI"  YCHEmHO NPUMEHSIIMCh W B JO-
HHTepHETOBCKOM 3KOHOMUKE, UMEHHO aKTHBHBII Mepexon
Ha UaTteprer-niporokon TCP/IP mns mepenaun mudposoro
Tene()OHHOrO CUTHaNa CyJIUT HOBBIE BOSMOKHOCTHU IOJIHOM
UHTETpallii ¥ TOBBIIEHUS OTJa4d OT KOJI-I[CHTPOB.
Hpyroe ropsuee HampaBineHue passutus CRM -
uHTErpanusi ¢ (PUHAHCOBO-yYCTHBIMH CHCTEMaMH U
JpYTHMHU TOYKaMH TpHEMa 3aKa30B (HaIpuMep, ¢ MIpHeMOM
3aka3oB uyepe3 HMHrepHer-caiftel). Xopomme CRM-
CHCTEMBl O0ECHEeYMBAaIOT IOJJICPXKKY BCEro KaHaja
pacIpocTpaHeHus] MpOxyKnuH. JucTpuOyTOopsl MOIydaoT
JOCTYN K MapKETHHTOBBIM MaTepHanaM, TEXHOIOTHIECKON
uH(popMaLnK, MOJYYalOT BO3MOXKHOCTH KOOPAWHHPOBATH
JIeITENIbHOCTD 110 MPOBEJCHUIO OOIMINX MAapKETHHTOBBIX
KOMITaHUH.

Hauboiee MPOCTO OpraHH30BaTh moo0HOe
B3auMoJieiicTBue depe3 VIHTepHeT. 3/1ech JIOTHYHO IepeiTu
K CIIEyIOLIeH XapaKTepUCTHUKE CUCTEM - UX apXUTEKTYpE.

ApxuTeKkTypa.

BonpmmacTBo CRM mpunokeHuil HUCHOIB3YHOT KIHEHT-
CEPBEPHYIO aApXHUTEKTYpy, 0O0jee COBPEMEHHBIE CHCTEMBI
HMEIT MHOTOYpOBHEBYIO HHTEpHET-apXUTEKTypy, Takue
cucteMbl uHOrga HazeiBatoT e€CRM. B Hux moctyn
MoJIb30BaTeNed K CUCTeME MPOMCXOAUT uepe3 MHTepHeT-
Opoyzep. OTTUUUTENFHOW YEPTOH HTOH apXUTEKTYPHI
SIBIISICTCS BO3MOKHOCTh JOCTyTIa KO BCEI
¢ynkponansHoctt  CRM-cuctembr  uepe3  VHTepHer.
Jlormuno, uyToOBl MHTEpHET, MAaBUIMA TOIYOK PA3BUTHUIO
CRM, wucnons3oBajics B KadyecTBE OCHOBHOW Cpembl IS
obMena wuHpOpMamuedr B 3ITHX cucTeMax. IlomoOHBIE
CHUCTEMBI MMEIOT Pl HEOCIIOPUMBIX MPEUMYILECTB IMepe]
TpaJUIIOHHON KIHEHT-CEPBEPHON apXUTEKTYPOH.

Bo-mepBrIx, 5T0 HU3Kasg o6mas crommocTh BraaeHus (TCO
— Total Cost of Ownership), oOycimoBneHHas TeM, YTO
MIPOLIECCHI ¥ TPOIIEAYPhl YCTaHABIUBAIOTCS B OJJHOM MECTE,
TO €CTh OTCYTCTBYET TPyAOEMKass paboTa MO HACTPOWKE
KakJI0H MAIlIMHEI IT0JIb30BaTeIICH.

Bo-BTOpBIX, TOSABISAETCA BO3MOXHOCTH 0€300I€3HEHHO
MacIITabupoBaTh HE TOJBKO KOMIBIOTEPHYIO CHCTEMY, HO
U BCIO CTPYKTYPY KOMMEPUYECKHX CIYXO IpH COXpaHEHHUHU
oOmeit 06a3pl HaHHBIX. Hampumep, OTKpbIBaeT ¢upma
cOBITOBOI (puimanm B IpyroM ropoje, €IMHCTBEHHOE, YTO
Hano caenath B eCRM-cucreme — 310 obOecrneduTh
COTpYIHHMKAaM BBIXOJX B VIHTEpHET, IpH 4eM MOXKHO JaKe
0 MEIUIEHHOMY TelIe()OHHOMY COSAMHEHHIO, XBaTUT 14-28
Ko6ut/c. nu, npeamonoxxum, BAPYT B GuInaie, B APYroM
ropojie, Bce MPOJaBIbl YU paboTaTh K KOHKYPEHTY; BB
MoXeTe OBITh YBEpPEHBI, 4TO MPHU 3TOM 0a3a M UCTOPHU HX
KOHTaKTOB OCTAaHYTCS y Bac.

B-TpeTbux, mosBIAETCS BO3MOXKHOCTH IOAZCPKUBATH U
KOOPIMHUPOBAaTh  paboOTy pErHOHANbHBIX  NapTHEPOB
NPEAOCTaBiIsll MM JOCTyl K JaHHBIM 00  o0mmx
MapKETHHTOBBIX KOMITAaHHUAX W 00ecIieunBast MOJIEPKKY Ha
OTIETBHBIX NpoJakax Koraa 3To HeoOxoammo. Ilpasna,
HIOCJIETHUI acCIeKT paboTsl Tpedyer YETKOT'0
pasrpaHUuYEeHHs] TpaB JAOCTyma K HWHOOPMALUH, YTO
MIPUBOJNT HAC K IPYTON XapaKTEPHCTHKE CHCTEMBI.

I'm0kocTh M HACTPANBAEMOCTh.

IIpomieccsl  MapkeTHHra, OpoAax, MOANEPKKH U
00CITy)KMBaHHS , @ TAK)KE W OPTaHU3AL[IOHHBIE CTPYKTYPHI
KOMMEPYECKHX CITy’KO CHJIBHO OTJIMYAIOTCS B PA3IMIHBIX
OTpaciAX M JaXe B Pa3HbIX KOMIIAHHAX, MPEICTABIISIONINX
onHy oTpacib. CiegyeT 4eTKO OINpeNelnTh, HACKOJIBKO
JIETKO CHCTEMa aJalNTHpyeTCss K IIpoleccaM HpOJaKd
Pa3IMYHBIM KaTeropusiM KJIMEHTOB, HACKOJIBKO IMPABUIIBHO
MOXET OBbITh OTpakK€Ha OpPraHH3aLMOHHAS CTPYKTypa H
HACKOJIBKO YETKO pPa3rpaHHYMBAIOTCS MIpaBa JIOCTyIa
pa3IMYHBIM TpYINaM COTPYAHUKOB M BHELIHUM areHTaM.
OOOpOTHON CTOPOHOW 3TOH XapaKTEPUCTHKH SIBIISIETCS
pocToTa  yCcTaHOBKU. Ilpu  Bcell  KOMIUIEKCHOCTH
KOPIIOPATUBHBIX OM3HEC-NIPOLIECCOB CIEAYET XOPOIICHBKO
nmoxymars, npexnae deM  kynuts  CRM-cucremy,
TpeOyIoIIyIo nepen HavaJIoM 9KCIUTyaTalH
CKOH()UTYPHPOBATH MSATH-AECITH COTEH 3KPAHOB.

Jlpyroii HemaloBaXKHBIN acHeKT — MoJAepikKKa paboThl TaKk
Ha3bIBaEMBIX MOOWJIBHBIX CIIYXallUX, PabOTaIOUIMX BHE
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Tax srce, Kak neckonvko nem nazao ¢ ERP-cucmemamu, Kaxcowlit ROCMAasuiuK ymeepicoaem, 4mo €20 npoOyKnivl AGAI0MCA “camvimu-
camvimu’” u “nonnocmoio omeeuaiom...”. Qonaxo mo, umo uacmo nasviearom CRM, maxoevim He saensaemcs.

o¢uca, KoTOpast 10JDKHA BKIIOYATH HE TOJIBKO YNPaBJICHUE
3aJjadyaMy ¥ KOHTAKTaMHM, HO M TPEIOCTAaBICHUE AOCTYTa K
6aze manHbix M BceM ¢yHKimsM CRM. Bo3moxHbl gBa
BapuaHTa OpraHu3aluu pabOThl: KCHOJb30BAaHUE HA
JIOKaJIbHOM ycTpoicTBe Toil ke CYB/I, uTo 1 Ha OCHOBHOM
cepBepe, WM HENPEPBIBHBI [OCTYH IO pPagHOKaHATY
HanpsiMyro win 4yepe3 MartepHer. CTaBive NOMyJISpHBIMU
B mnocineanee Bpemsi KIIK (kapmaHHbBIE NepcOHaNbHBIE
KOMITBIOTEPHI), MIPEIOCTaBISIOT TOJIKO BTOPYIO
BO3MOXKHOCTb, IIOCKOJIKY TIOKa HE MOIJEPKHUBAIOT
ceppesHpix CYBJl. XoTs cABurM B 3TOM HaIpaBICHHUU
npoucxonat: Microsoft Beimmyctun Bepcuto SQL ceprepa
s nopratuBHod  Windows CE - Ho, Haubonee
OIIPaBIAHHBIM BapHAHTOM IIOKA OCTAETCS HCIIOJIb30BAHHUE
JIOKAPHOW KOomHMHM 0a3pl  JTaHHBIX Ha HOYTOyKe cC
MOCIICAYIOIIEH CHHXPOHU3AIUCH 0a3 NaHHbBIX.

B umoze, MOIHCHO cocmagums cxemy,
unroCmpupylowyo cmpykmypy noanouennoii CRM-
cucmemul (cm. puc.).
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Hacrano n1u Bpems aia Bameii ¢upMsbl u Kak BbIOpaTH
KOHCYJIbTAHTOB 0 BHEAPEHNIO?

B 3akmoueHn HECKOJIBKO BaXKHBIX MOMEHTOB, Ha KOTOPHIE
HYXXHO OOpaTUTh BHHMaHHMEIPH pPELIEHWH BOIpoca O
HeoOxoauMocTH nokynkun CRM-npuitokeHust u BbIOOpe
¢upMel U yeraHoBKH U BHenpeHus: CRM-cructeMel.

Kak onpegenuts, yro BpeMs mokynku CRM cucTeMsbl
IIPUILIIO.

Ecthb Heckolbko APKUX HWHIAUKATOPOB HCO6X0)II/IMOCTI/I
CHUCTCMBI:

e  Balll CYIIECTBYIONINI KIMEHT MOKYMAeT HOBBIM BHI
MIPOYKIUH y JAPYroi (UPMBI TOJBKO HOTOMY, 4TO
He ObuT BOBpeMs NPOWH(GOPMHUPOBAH O HATHINH
STOTO THIIa TOBAapa WK yCIyT y Bac.

e  BAIIM KJIMEHTHI XaJIYIOTCS, YTO BBl 3aBaJMBacTE WX
HEHYXXHOH peKiIaMoil (amogeo30M 3TOro SBISIOTCS
MacCOBBIE PACCBHIIKH, TaK Ha3bIBa€MOro ~’criama’).

[MomoOHBIE CHTyalMM ITOKAa3bIBAIOT, YTO BBl HE MOXKETE
onpenemute KOT'JA, YTO u KOMY mnpemnarate — Te
camble BOIIPOCHI, Ha KOTOPBIE JIETKO OTBETUTH C IMOMOIIBIO
CRM.

Kakyro cucreMy BeIOpaTh?

Xotenmock OB HAAEATHCS, YTO TIIOCIE TPOYTCHUS ITOU
cratbi Bac He TMOCTUTHET pa304apoBaHHE B YyiKe
YCTaHOBIIEHHOM CHUCTEME c OTpaHUYEHHOI
(YHKIMOHATBHOCTRIO. He cTouT Beputh OOCHIaHUAM
MTOCTABIIMKOB, YTO OHH BCE HEOOXOIWMOE  JOIUIIYT,
HCHPaBAT | T.II. JIOKaIbHBIE MCTIPABICHHUSI CUCTEMBI MOTYT
HaaoJIro orcedb Bac oT mpocToil yCTaHOBKM CTaHAAPTHBIX
OOHOBIICHHI CUCTEMBI, BBITOTHACMBIX IPOU3BOTUTEIICM.

V Koro 3akasarth OPOEKT BHEAPECHUS?

CRM cucrembl TNpakTUYECKH MOJTHOCTBIO 3aKpPBIBAIOT
aBTOMAaTH3alMIl0  OW3HEC-NPOLECCOB  KOHCYJIBTAllMOHHO-
BHeznpeHuecknx  upM. IlocMorpuTe, Bce 1M MOmyIH
CHUCTEeMBI (MAPKETHHT, TIPOJAXH, COBIT) U HACKOJIBKO ITOITHO
ucrons3yer (upma npeiararomas Bam BHeapuTh CRM
cucreMy. Ecnm  BO3HMKaeT OTpHLATENBHBIA  OTBET,
nogymaite, MoXeT JM (upMma, HecrocoOHas BHEIPHUTH
MIPUJIOKEHHE Y ce0s1, BHEIPUTH €To y Bac?

HakoHen, cTOUT i1 BOOOIIE CBS3BIBATHECA C BHEAPEHHEM
CRM?

[MoxymaiiTe, 9TO NMPOM3OHAET, KOT/a BAalIM KOHKYPEHTHI,
OpPHEHTUPOBAHHbIC Ha BAalIMX KIMCHTOB YCICLIHO BHEIPST
y cebs CRM cucremy? XoTs anbTepHATHBA CYIIECTBYET
BCE€rga — M3MCHUTLCA WKW YMCPCTh, KaK 3TO CIIYUYUJIOCH C
JIMHO3aBPaMH

Criucok 0003HaueHNI HA CXeME M TEPMHUHOB YIOMSHYTBIX
B CTaThe:

CRM — Customer Relationship Management
— yIpaBJICHUE B3aUMOOTHOILICHUSIMH C KITMEHTaMHU;

eCRM — NaTepHet opuenTupoBanHbiii CRM;
ERP —  Enterprise  Resources  Planning
— IJTAHUPOBAHKE PECYPCOB MPEATIPUSATHS;

SCM - Supply Chain Management
— yIpaBJIeHUE [ENIOYKOH II0CTaBKY;

CS — Customer Service —  MoOIyJb
aBTOMATH3aLUH 00CITyKHBAHUS;

SFA — Sales Force Automation —momynb
ABTOMATH3aLUK IPOJAK;

MA — Marketing Automation — MomyNb
ABTOMATH3ALIUK MapPKETHHTA;

OLAP — On Line Application Processing —

NPWIOKEHNE sl CUCTEMATH3alMHd M OTOOpaKEHUs
JaHHBIX;

Call Center — IEHTP MapHIpyTH3aUuH U 00paboTKH
Tene(OHHBIX 3BOHKOB;

FF — Field Force— cotpynuuku, paboratorue
BHE oduca.
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